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Ling Tan is ﬂ‘f"k'"lgbOf set?l_f;lg up a business producing luxury this stage about the finances of her future business. (1)
Ieaﬂ!ef.woddmgd: ums. The albums woulq be sold mainly to (b) Explain why she should ask this question. (3)
professional wedding photographers, who in turn would sell 4. Which do you think are the two most important questions that

them to their clients. Ling Tan should be asking herself? Justify your answer. (6)

The production of the albums is a highly specialised, skilled
task. The outside of the wedding album is made of the finest
leather. Ling Tan intends initially to do this work herself. As the
business becomes more established and orders rise, she hopes
to be able to hire and train up another worker to share in the
production work.

Her business premises at the start will be her double garage.
However, she expects to have to rent larger premises if the

business becomes es ed and successful.
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